
Fairbanks Insurance Brokers is one of the nation’s top commercial insurance brokerages specializing in 
insurance coverage for builders and artisans throughout the United States. Headquartered in Southern 
California and established in 2012, their massively growing clientele base from referral-based business speaks 
volumes of their insurance products and business conduct. Their careful attention to detail, expansive 
knowledge in insurance matters, and the production of highly personalized insurance policies which hold well in 
court, has earned them their exceptional reputation. Further, their ethical and professional standards, whereby 
they only conduct ethical business and reject profitable opportunities that are unethical, has received high 
praise and recognition nationwide. Fairbanks Insurance Brokers is on an insurance crusade to provide American 
construction companies the security they need -at the nation’s most competitive rates- to operate peacefully in 
conjunction with everyday risks and hazards. 

Fairbanks Insurance Brokers was founded by CEO and president Jason Fairbanks. Described by his clients as 
“rough around the edges” and a “fast talker” who “tells it as it is,” there is undeniable consensus among his loyal 
clientele that their business operations are best protected under his expert guidance and big heart. As a native 
of Northern Nevada, he acquired his first business experience working with his father as a ten-year-old boy 
buying tools wholesale and reselling them on the roadside of small mining towns. At sixteen, he learned 
business management as the manager of a local pizza parlor and discovered his natural aptitude for supervising 
employees. Working odd jobs in construction intermittently, he eventually moved to Los Angeles at nineteen 
where his love for music taught him how to create, envision, and appeal to consumers in artistic ways. Following 
the financial crisis of 2008 which was a significant contributor to the loss of his first partnership as a gym owner, 
Jason gained his most valuable lesson in overcoming business failure and developed his strong aversion for the 
unforeseeable, imminent uncertainties in life. He has since devoted his career in insurance to guarantee others 
the protection and peace of mind he lacked during the most vulnerable times of his life. 

Today, as one of the most respected and distinguished commercial lines brokers working within the construc-
tion industry, Jason Fairbanks leads his team by specializing in the following construction insurance products. 
Contractor’s General Liability Insurance is a type of coverage necessary for protection against third party 
lawsuits arising from bodily injury or property damage as a result of errors or negligence. Contractor’s Workers’ 
Compensation Insurance is a type of coverage obtained by business owners to cover an employee’s expenses- 
medical, income, death or burial- resulting from work-related injuries or illness.  Contractor’s Commercial Auto 
Insurance is a type of coverage necessary for protecting businesses when their vehicles are stolen, damaged, or 
involved in an accident. Contractor’s Surety Bonds is a type of coverage between three people- the party who 
needs the bond, the party who requires the bond, and the party who sells the bond- which guarantees the 
project owner’s job will be completed. Finally, Inland Marine, also known as Tool Coverage, is a type of policy 
providing coverage for a contractor’s tools in the event they are lost, damaged or stolen. Among other coverages 
offered for unique trades but not mentioned here, these are the essential coverages providing the back bone for 
a contractor to operate safely with peace of mind.
 

When it comes to the complexity of different types of trades being performed within the construction industry, 
Fairbanks Insurance Brokers has helped many contractors understand the importance of obtaining adequate 
coverage as there is no such thing as a “one size fits all” policy. The Fairbanks team will tailor one of the 
aforementioned policies for each individual client based off of their specific operations and budget. Many 
experienced contractors believe they have become immune to potential risk and loss. This couldn’t be farther 
from the truth as some of the most expensive and devastating claims Fairbanks Insurance Brokers has 
witnessed has come from uninsured contractors with decades of experience and no prior loss history. Many 
insured contractors think less insurance saves them money. This proves to be false as they learn their underin-
sured claim is as good as no insurance at all, and ends up costing them significant amounts of money. Many 
safely insured contractors think they are wasting their money on the insurance they are required to have but 
believe they will never use. They discover how fortunate they are to have proper insurance coverage upon 
learning a life changing claim has been discovered and will in fact be covered by their insurance. 

At Fairbanks Insurance Brokers, they inform their clients that they should not blindly trust everything is going to 
be okay. When one places all life’s equity into the blind bank of trust, it is only time before they become 
bankrupt. Put differently, one must expect the worst will happen and have a plan ready for when it does. Never 
assume when it come to insurance as coverage is written in black and white; something is either covered or it 
isn’t. When the worst happens, Fairbanks Insurance Brokers knows what to do. 
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